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© Nordic Semiconductor

Disclaimer

The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant
persons”). Any person who is not a relevant person should not act or rely on this presentation or any of its contents.

This presentation does not constitute an offering of securities or otherwise constitute an invitation or inducement to any person to underwrite, subscribe
for or otherwise acquire securities in Nordic Semiconductor ASA (The Company). The release, publication or distribution of this presentation in certain
jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this presentation is released, published or distributed should
inform themselves about, and observe, such restrictions.

This presentation includes and is based, inter alia, on forward-looking information and contains statements regarding the future in connection with The
Company’s growth initiatives, profit figures, outlook, strategies and objectives. All forward-looking information and statements in this presentation are
based on current expectations, estimates and projections about global economic conditions, the economic conditions of the regions and industries that
are major markets for The Company. These expectations, estimates and projections are generally identifiable by statements containing words such as
“expects”, “believes”, “estimates” or similar expressions.

Important factors may lead to actual profits, results and developments deviating substantially from what has been expressed or implied in such
statements. Although The Company believes that its expectations and the presentation are based upon reasonable assumptions, it can give no assurance
that those expectations will be achieved or that the actual results will be as set out in the presentation.

The Company is making no representation or warranty, expressed or implied, as to the accuracy, reliability or completeness of the presentation, and
neither The Company nor any of its directors, officers or employees will have any liability to you or any other persons resulting from your use.

This presentation was prepared in connection with the Q2 results released on July 12, 2022. Information contained herein will not be updated. The
following slides should also be read and considered in connection with the information given orally during the presentation.
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Record revenue in turbulent environment

= Revenue of USD 200 million (+36%> Revenue, gross profit and EBITDA (USDm)

= Severely impacted by wafer supply

0,
200 Revenue +36%

= (Gross margin 55.4%
= EBITDA of USD 51.9 million

148
= Stable outlook for Q3 with
_ m Gross profit +48%
continued supply challenges
= Revenue USD 190-210 million 75

EBITDA +78%

Q2 2021 Q2 2022

= (Gross margin >54%

= | ong-term outlook stands firm
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Continuing to align backlog to capacity

Backlog (USDm)

1,800 1687 = QOrder backlog >> delivery capabilities

1,600 1557 . given current supply chain constraints
11400 sz 1°'° = Backlog development currently no
zzz indication of revenue or demand
200 o0 = Actively working with end-customers
600 492 and distributors to adjust order
400 ogg volumes to better match delivery
200 . capabilities

’ Q3 Q4 Q1 Q2 Q3 Q4 Q1 Q2

= Further backlog adjustment required
2020 2020 2021 2021 2021 2021 2022 2022 . . . .
until wafer supply situation is resolved
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Continued low inventories throughout
the supply chain

Nordic inventory/Revenue quarterly
1.0
0.9

0.8
= No signs of inventory build-up 0

= Low product inventories both at 06
0.5

Nordic and distributors o
0.3
0.2
0.1

0.0
Q2 2020 Q2 2021 Q2 2022

= |nventory/Revenue
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Steady and high certification market share

Significantly increasing value per design

End-product

Bluetooth Low Energy end-product certifications, last 12 months

1500
~ certifications,
Nordic Q2 2022
1200 Other
16% Qualcomm
43% - 43% Infineon
35% ] ialog
- - Tl . 39 % mkt share in
600 . . N I ] L] a Telink Q22022 isolated
. I mmm Sil_abs :
— mmm Nordic Trending toward
°00 425 491 546 >85 549 519 =0 Mkt share - higher ASP devices
291 - and higher volume
applications for
0 Nordic

Q22016 Q22017 Q22018 Q22019 Q22020 Q22021 Q22022

*Source: DNB Markets/FCC
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~irst smart watch with cellular loT

W Holmbergs

Y DigitalSafety

Holmbergs iSiTech AovX August International SECO
Child car seat safety Animal tracker cellular |oT tracker Smartwatches Smart plug
nRF52840 NnRF52840 + nRF21540 NRF9160 nRF9160 nRF9160
Sends safety alerts from Avoiding livestock theft Tracker device with Smartwatch with Detecting a range of
child car seat to and wildlife poaching multiple integrated continuous monitoring and energy parameters for
smartphone app via while remotely sensors recording of key health predictive
Bluetooth LE monitoring animal health - monitoring goods in metrics in the Cloud maintenance of
and behavior storage or transit commercial chillers

and freezers
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Accelerating the development of next
generation wireless audio projects

= | aunched NnRF5340 Audio Development Kit

= Taking advantage of Bluetooth LE Audio’s sound
quality, low power consumption, and broadcast
capabilities (Auracast™)

= Uses Nordic’s flagship SoC nRF5340 - the ideal
choice for LE Audio and other complex 0T

applications

LE Audio - “the future of wireless sound”

= First LE Audio customers in volume production

Bluetooth Special Interest Group (SIG)
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Fastest route to innovative 1o T products
Launched Nordic Thingy:53

= A multi-sensor prototyping platform with
multi-protocol short range wireless
connectivity

= Support for embedded machine learning
-key to advanced IoT edge processing

= Uses the nRF5340, nRF21540 range
extender and nPM1100 power
management |C
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cloT supply challenges resolved ahead of H2
Expecting significant revenue pick-up
Cellular 0T revenue last 12 months (USDm)

= Delivery capacity and revenue
affected by unavailability of a
specially adapted filter in H1

23
= New and updated filter qualified
and available in volumes from end
- June
= Significant growth in 2H
-ull

Q2 2020 Q2 2021 Q2 2022
10
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Creating next generation of cloT innovators

= “The Smart loT Product Challenge” -
competition for innovators to demonstrate
solutions using the NnRF9160 SiP-powered
Tributech OEM module

= \Winners announced
= SENDANCE - SMART INSOLE FOR DIABETIC FOOT

= CARPLOYEE - MOBILITY TRACKER WITH
REWARD SYSTEM

= JUHUU BIKEBOX - SECURE AND SMART BOX FOR
STORING BIKES

1
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Simplitying loT Standard Essential Patent
(SEP) licensing

= Huawei and Nordic signing
groundbreaking and highly innovative
cellular 10T SEP licensing agreement on

a component level

= Huawei licenses the rights directly to
Nordic, and all Nordic’s nRF9160
customers are covered regardless of
end-product type

= Adds transparency and predictability in

the design process

12



© Nordic Semiconductor

Ultra-low power memory enabling
energy harvesting

= Technology acquisition of Mobile Semiconductor

= Market-proven track record of delivering ultra-low power-
' - performance-optimized, leading-edge static RAM (SRAM)
' Mo blle memory technology for various MCUs and SoCs

Semiconductor

: =  Small team based in the US (Seattle, Washington)
CoMMITTED TO MEMORY

= Mobile Semiconductor’'s memory technology already

"We are vary exciled to bring on-hoard this world ciass used in our NRF52, NRF53 and nRF91 Series devices
team, recognized as an industry leader in optimized, low
voltage embedded SRAM designs. A team we know = Also engaged for the next generation Nordic products
intimately from years of working together.”
Svein-Egil Nielsen CTO/EVP R&D and Strategy = Ultra-low power operation is a vital sustainability

requirement

13
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Financials

Pal Elstad, CFO
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Revenue growth of 36% y-0-vy

Quarterly revenue (USDm)
225

200
= Y-0-y growth despite severe wafer supply

200
183
171 _

175 constraints and cellular loT component
150 148 148 unavailability
125 = Bluetooth +36 % to USD 168 million
100 = Proprietary +45 % to USD 26 million

70 - Cellular 10T +13 % to USD 5 million

50

= Revenue +9% from Q]
25
O

Q2 2021 Q32021 Q4 2021 Q12022 Q2 2022

15
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Revenue by Technology

Proprietary revenue (USDm)
Quarterly

50
40
20 18 18
O
Q2 Q3 Q4 Q1 Q2

2021 2021 2021 2022 2022

Bluetooth revenue (USDm)
Quarterly

200
175
150
125
100
75
50
25
0

150

136
123 124 I I
Q2 Q3 Q4 Q1

2021

2021

2021

168

Q2
2022 2022

Cellular 10T revenue (USDm)
Quarterly

10

IN

N

7
6

5 5

Q2 Q3 Q4 Q1 Q2

2021 2021 2021 2022 2022

16
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Strong growth in non-consumer

USDm usDm usDm usDm USDMm
200.2 126.4 482 16.8 s

+74% +18%
y-0-y g-o-q

+36% +9% © +35% +3%
y-0-y g-o-q y-0-y g-o-q

+28% +21%
y-0-y g-0-9

+86% +33%
y-0-y g-o-q

= Market classifications now includes Short range, cellular loT and other revenues
= Growth across all end-user markets

= Numbers reflect product allocations more than underlying demand

Revenue for the individual markets excludes ASICs and consulting revenue 17
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Strong gross margin

70%

65%

7%
60% 58.9% °9.7%

55.4%
55% 53.1%
5O% — Deemmememememeemeee e

45%

40%
Q22021 Q32021 Q42021 Q12022 Q22022

Continued high margins reflect product
allocations under constrained supply

Positive effects of product and
customer mix

18



Operating model performance Q2 2022

Gross margin

95:4% Q2 2022 Q2 2021 A
R&D Revenue UsSD 200.2m USD 147.6m +356% Volume, price and product mix
I ..
_ 55.4% 50.9% . .
Gross margin ’ ? +4.5pp  Price, product and customer mix
R&D °§,'1'i2,‘a' loT UsD 110.8m UsD 751m
R&D Wi-Fi 1.6% 12.2% 12.6%
-0.4pp
o Usbeaam usbieem Total R&D up from USD 31.4m to 39.8m,
6.1% 6.6% 0.5 but down from 21.3% to 19.9%
USD 12.3m USD 9.8m PR continuing to invest despite current
16% 21% revenue wafer supply constraints
' ' -0.5pp
USD 3.2m USD 3.0m
5% 9% .
9.:5% 9.9% -0.4pp  Operational leverage
USD 19.1m USD 14.5m
25.9% 19.8% ‘6] Continued EBITDA margins above long
USD 51.9m USD 29.2m PP term target
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INnvesting for growtn

Cash cost increase mainly due to increased Cash OPEX* (USDm)
number of employees
Salary:

= Number of employees increased by 19.9%
to 1303 over the past last 12 months

37
Other OPEX; 41
33 37
= Varying with pace of product introductions
= High tape-out activity in the quarter
21
14 13 15
Q2 2021 Q3 2021 Q4 2021 Q12022 Q2 2022

m Other Opex mSalary

*Cash OPEX: Operating expenses, excl. capitalized R&D, depreciation and amortization and option expenses 20
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Hiring top talent

Employees More than doubled the organization over the

1303

oy past five years

= Proven ability to attract talent from a

997 scarce talent pool

Investing in our future workforce

767
685 . . .
601 = 117 active students in Norway, Finland,
Sweden, UK and Poland over the
summer months

2017 2018 2019 2020 2021 Q2 2022

21
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Low capex intensity

Capex (USDm)

10

9

8

7

2 = Low capex of USD 4 million in Q2

4 = QOverall capex intensity below 3% for the
3 full year 2022

2

1

)

Q2 2021 Q32021 Q4 2021 Q12022 Q2 2022

mmm Capex «=O=mCapex/Revenue

22
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Continued strong cash position

Cash position and Cash Flow Q2 2022 (USDm)

Operating cash flow of USD 29.8m in Q2
50

Increasing net working capital mainly due
. -5 0 320 .
304 o5 4 to accounts receivables

= NWC/Revenue LTM up to 21.9% from 17.8% at
YE 2021 - still at low level

Continued disciplined cash strategy

Solid cash balance at 2.1x last 12 months
R&D-spend

Increased RCF to USD 150 million

EBITDA* NWC Other
Q2 2022 OB Taxes Capex Q2 2022 CB

* EBITDA Adjusted for Capitalized Development Costs 23



— 3 A
o= ‘ﬂ_fn.—‘ .'/l")iﬁ/'
| — ad
c— g
— - Ty el .
e
-

"": vvvvvv AAAAAAALLLALLLLJ v’v’v‘vv vvvvvvvvv CLLL 1‘1’1’ 1'1.1. 1.1. l"]' 1. 1"1.'1' lq‘qﬂ.ﬂ“mmmmm‘m'mm

I LR LA L

Summary and

BvennJere Larsen, CEO

T \

i M

o —— - L e——



© Nordic Semiconductor

Expect stable Q34 with continued severe
supply challenges

Q3 2022 guidance = Reduced demand in some consumers

Revenue Gross margin
5 . 5 = Revenue guidance reflects current wafer
| 19%’?;0 >549% | allocations for Q3 2022

= Higher wafer supply expected in the

§+28%to +41% -5% to +5%
T oy aoa fourth quarter of the year

= Solved cellular loT component issues -
expect significantly higher revenue in 2H

25
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Expanding capacity through multi-sourcing

Delivering features that 10T requires in the future

= Developing new technology platform across
short-range, Wi-Fi and cellular l1oT
=  R&D innovation with high customer involvement
= Multi-year project with large R&D teams on multiple sites

= Leveraging state-of-the-art development ecosystem

-
—
e
-
-

= | eading process technologies optimized for 10T

= Expanding capacity through multi-sourcing

{

=  Disruptive performance
= Working actively on securing supply, both long and short term

= First short-range product ramping H2 2023

26
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The outlook stands firm

Revenue (USDm)

>25%
CAGR %"
-28% el
CACGR v = USD Tbn revenue target in 2023

=  Aiming to more than double
revenue in 2023-2026

611

2021 2023 2026

27
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