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© Nordic Semiconductor

Disclaimer

The following presentation is being made only to, and is only directed at, persons to whom such presentation may lawfully be communicated (“relevant
persons”). Any person who is not a relevant person should not act or rely on this presentation or any of its contents.

This presentation does not constitute an offering of securities or otherwise constitute an invitation or inducement to any person to underwrite, subscribe
for or otherwise acquire securities in Nordic Semiconductor ASA (The Company). The release, publication or distribution of this presentation in certain
jurisdictions may be restricted by law, and therefore persons in such jurisdictions into which this presentation is released, published or distributed should
inform themselves about, and observe, such restrictions.

This presentation includes and is based, inter alia, on forward-looking information and contains statements regarding the future in connection with The
Company’s growth initiatives, profit figures, outlook, strategies and objectives. All forward-looking information and statements in this presentation are
based on current expectations, estimates and projections about global economic conditions, the economic conditions of the regions and industries that
are major markets for The Company. These expectations, estimates and projections are generally identifiable by statements containing words such as
“expects”, “believes”, “estimates” or similar expressions.

Important factors may lead to actual profits, results and developments deviating substantially from what has been expressed or implied in such
statements. Although The Company believes that its expectations and the presentation are based upon reasonable assumptions, it can give no assurance
that those expectations will be achieved or that the actual results will be as set out in the presentation.

The Company is making no representation or warranty, expressed or implied, as to the accuracy, reliability or completeness of the presentation, and
neither The Company nor any of its directors, officers or employees will have any liability to you or any other persons resulting from your use.

This presentation was prepared in connection with the Q2 results released on July 13, 2020. Information contained herein will not be updated. The
following slides should also be read and considered in connection with the information given orally during the presentation.
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Continued growth through Q2

Revenue and gross margin above guidance

= Bluetooth revenue USD 70.1m (+25.1%)
Revenue Gross margin = Proprietary revenue USD 16.4m (+29.8%)

= Cellular 10T revenue USD 1.2m

USDm
88.5  51.9%
= Gross margin of 51.9%, with high
+25.5% +26.2% +0.6%p +0%p volumes of advanced SoCs and

-0- -0- S -0- -0- . .
o ared vy aed continuous cost reductions on newly

launched products
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INncreased order backlog

Backlog (USDm) = Order backlog of USD 201.9m, +80%
- 202 compared to Q2 2019 and 64% above
00 Q12020
e = Accelerated technology adoption and
50 broad-based demand growth across
12 112 multiple markets
100 20 = Backlog end-user split relatively consistent
75 65 with H1 sales and spread evenly over H2
50 = ~80% of order backlog in Bluetooth Low
25 - Energy and multiprotocol solutions

, 1l

Q2 2016 Q2 2017 Q2 2018 Q2 2019 Q2 2020

= Top 10 customers accounting for 40% of backlog

=  Continued high demand for advanced SoCs
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Resilient organization and business model

Nordic’s value chain, illustrative

Subcontractors Nordic Semiconductor Distributors OEMs/ODMs End-users

e @R Ya
“om b B0 0=
| 0 I |

= Manageable impacts on the supply chain

= Built buffers of critical components to mitigate risk

= Close to normal operation for suppliers, distributors
and OEMs/ODMs

= Distributor inventories remaining at moderate levels

Employees gradually
returning to a safe and
secure workplace

Maintained strict travel
restrictions and
limitations on physical
meetings

No Covid-19 cases
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Continued high certification market share

Bluetooth Low Energy end-product certifications, LTM*

1600

1400

1200

1000

800

600

400

200
291

@)
Q2 2016

*Source: DNB Markets/FCC

Q2 2017

Q2 2018

Q2 2019

46%

Q2 2020

Other

e Silabs
Infineon
Qualcomm
Dialog
Tl

mmm Nordic

=== Mkt share

End-product
certifications,
Nordic Q2 20

130

43 % mkt share

-15% -8%
y-0-y g-0-9
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Continued strong developer kit shipments

Kit shipments
Total kit shipments +16% in TH 2020

100,000

86,989 ) .
90,000 Shipped >43K kits

:;ZZZ 64784 Significant contribution from NnRF52840 kits
60,000 Cellular 10T NnRF9160 kits accounting for 13%,
50,000 46,252 43237 compared to 7% in 1H'19 and 11% in 2H19
40000 33553 36147
30,000
20,000
10,000

0

2015 2016 2017 2018 2019 2020

mHl mH2
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New product launches in Q2

D-Fetch Phytec Tekt Industries CoreKinect
nRF51/ nRF52 nRF52832 nRF52832 / nRF52833 nRF9160 nRF9160
Gym management UWB Proximity-based Dual UWB and “Code of Conscience” Tracker and monitor of
platform location Bluetooth Low Energy tracker fuel and fertilizer tanks

reference design
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‘Connected healthcare high on the agenda

Sixgill Sense™ Lura Health Cleanbox Technologies Sani nudge CareTrac Technologies
nRF52832 nRF52810 nRF52832 nRF52832/nRF51822 nRF9160
Hospital equipment Oral pH Monitoring Mask cleaning Cleaning sensor and ID Remote patient
tracker System monitoring system
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Continuing to expand the product offering

ICs NRF Connect SDK

A4

= Expands product offering with nRF52805 to open = Version 1.3 released with production support for
for new cost-constrained applications NnRF52 Series
= NRFE52820 now in mass-production = Now also supports Thread, Zigbee and Bluetooth
= Ongoing strengthening and improvements across mesh
NRF52 Series = Ease of use through updated Toolchain manager

10



© Nordic Semiconductor

Compbining broadmarket and tier-1 customers

= |ncreased focus on
platforms and their large
and growing ecosystems

=  Project CHIP source code
released using NnRF52840
as one of the reference
platforms

= Version 8 of our Apple
HomeKit SDK released

=  ZBOSS open initiative for
Zigbee PRO Software

= %0 00 ,,' & ebe

Consumer Wearables Building/ Retail Healthcare Others
Electronics

Vertical

Tier s

Plattorms  @MAZON  SAMSUNG  Google m
7 a Etc...

00
.0
Bai®&EE aivanaconi lENCENT

1
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Cellular loT progressing

Regulatory certifications overview:

% =

o

—

it -

Carrier approvals for LTE-ig} / @ NB-IoT:

I - -Mobile-

verizon’

O vodafone

i Telstra

Gaining traction with new designs in
predictive maintenance, healthcare,
agriculture and more

NRF9160 SiP shortlisted for loT Awards in
loT Connectivity Solution category

Launched unified nRF Connect SDK
enabling development for Bluetooth LE
and cellular 10T on same SDK and toolchain
Adding Telstra in Australia to the carrier

certification portfolio and regulatory
certification in China (SRRC)

12


https://1000logos.net/wp-content/uploads/2017/07/T-Mobile-Logo.png
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Case study: cellular loT in predictive maintenance

= German loT design house InnBlue
and ltalian tool manufacturer MT
launches predictive maintenance
monitoring solution for high-speed
toolheads

= Sensors collecting data on
toolhead spin speed, temperature,
vibration, collisions and GPS

location

= Uses Nordic’s nRF9160 SiP

13
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Case study: cellular loT Iin medical devices

= ClearTrac Carepath® - the first
remote patient monitoring system
for bladder dysfunction

= Uses Nordic’s nRF9160 SIiP

= ‘Before the advent of low power cellular A/“‘)' ;

loT wireless technologies that uses the |
world’s cellular infrastructure ‘out of the ‘
box’, such a device was simply

impossible’

Cleartrac CarePath®

Dr. Brent Laing, CareTrac Technologies

14
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Revenue growth of 25.5%

Quarterly revenue (USDm) = Growth in all technologies
100 =  Bluetooth accounting for 79% and
90 83 - proprietary for 19% of total revenue
80 . = Continued strong revenue contribution from
70 tier-1 customers
60 »  Cellular 10T revenue of USD 1.2 m in Q2,
50 continue to expect volatile quarterly revenue
40
30
20
10
0

Q2 2019 Q3 2019 Q4 2019 Q12020 Q22020

16
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Revenue growth in all markets

Building/ Healthcare Others

Consumer
Wearables :
Retail

Electronics

USDm UsDm UsDm UsSDm . USDm UsDm
885 205 141 188 140 101

+1555% | -22%  -16.8%

+262% - +81%  +20.4% . +1.0%  +245% = +458%  +431% . +157.5%
y-0-y g-o-g

+25.5% . :
go-q i y-oy go-q i y-oy go-q i y-oy g-0-q i y-oy g-o-q

y-0-y

= Consumer electronics, both Bluetooth and proprietary driven by home office

= Continued strong Wearables, with focus on high-end in China

= Accelerating technology adoption in Healthcare, in particular disease monitoring

17

Excluding ASIC’s, consulting and other revenue for individual markets
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Stable high gross margin in Q2

Gross margin (%)

54%

52%

50%

48%

46%

44%

42%

40%

. 51.9% 51.9%
- 51.6% —

Q22019 Q32019 Q42019 Q12020 Q22020

Gross margin at 51.9%

Mainly driven by continued favorable
product mix, with a higher share of
more complex high value SoCs

Gross margin expected at 50-51% in
Q3 2020
Reiterating medium-term gross margin

range of 48%-50% for the short-range
pusiness

18
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Operating model performance Q2 2020

Gross margin

519% Q2 2020 Q2 2019
usD . .
UsSD 70.5m  +255%  Growth in all technologies
88.5m
1.9% 1.2%
R&D o1.9% o1.2% +0.6pp  Favorable product mix, lower unit costs
cellular USD 459 USD 361
O | PPN
- 13.2% 15.9% - Continued investments to capture growth
USD 11.7m USD 11.2m /PP opportunities
7.9% 7.9%
+0 High activity during commercialization stage
UsD 7.0m UsSD 5.6m PP 9 Y 9 9
12.6% 13.5% 0.9 Lower activity due to covid-19 offset by
USD 11.2m USD 9.5m oPP equity comp. and more employees
18.1% 13.9% 4o Higher revenue and positive operating
USD 16.0m USD 9.8m “bb leverage

19
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Cash operating expenses

= (Cash cost increase of 1.0% Cash Opex* (USDm)

= Overall Q2 cost positively impacted by
covid-19 and positive FX

Salary:

= Number of employees increased by 14.6%
to 822 over the past last 12 months

20.0
= Growth in customer facing teams, both
within R&D and Sales
Other Opex:
= Varies with pace of product introductions -
= Sharpened focus on cost containment Q22019 Q32019 Q42019 Q12020 Q22020

= Reduced travelling m Other Opex W Salary

* Operating expenses, excl. capitalized R&D, depreciation and amortization and option expenses 20
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Year-on-year EBITDA improvement

EBITDA (USDm) and margin (%), quarterly EBITDA (USDm) and margin (%), LTM
20 50
45
40
15
35
30
10 25
20
15
5
10
5
0 O
Q2 2019 Q3 2019 Q4 2019 Q12020 Q2 2020 Q2 2019 Q3 2019 Q4 2019 Q12020 Q2 2020
m EB|TDA s=O==EBITDA-mMargin «=o==EBITDA-mMargin excl. cellular m EB|TDA s=O==EBITDA-mMargin «=o==EBITDA-mMargin excl. cellular

21
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Capex development

Capex (USDm)
8.0
7.0
6.0
5.0
4.0
3.0
2.0

1.0

0.0
Q4 Ql Q2 Q3 Q4 Ql Q2
2018 2019 2019 2019 2019 2020 2020

mmmm Capex  «==mO=mCapex/Revenue

= Capex of USD 5 million, increased
test capacity

= Q3 2020 guidance at similar level

22
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Continued strong cash position

Cash Flow Q2 2020 (USDm)

11.6

124.3 - L 3.8 124.4
-5.0 17
EBITDA* Capex Other
Q2 2020 OB NWC Taxes Q2 2020 CB

* EBITDA Adjusted for Capitalized Development Costs

Operating cash flow of USD 5.3m

= NWC/LTM Revenue at 26.0%, compared
to 25.6% at end of Q2 2019

Continued disciplined cash strategy

= Tight cash management and optimized
cash conversion

23



summary
Svenn-Tore Larsen, CEO
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Maintaining long-term strategy and targets

Strong strategic pillars Solid market position

Lead on connectivity
Excite developers
Customer engagement

Scalability

Investing early
High financial ambitions

* As communicated at CMD 2279 October 2019

Market leader in
Bluetooth Low Energy

Strong ties to vertical
tier 1s and platform
ecosystems

Positioned for market
leadership in cellular 10T

Ambitious targets

Aspiring to become a
USD 1 billion company
within the next five
years*

Long-term ambition for
20% EBITDA margin
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Solid Q2 - order backlog supports strong Q34

= Growth supported by sharply higher

Q3 2020 guidance backlog
, = Risks and uncertainties remain
Revenue Gross margin
| | | | - Supply chain and end-user demand risks due
| USDm to COVID-19 continues in H2

- ~EN%_E10
2>7105 >0%-51% + Upside potential in faster technology

16%-28% 7% -19% adoption

y-o-y g-o0-q

= Longer term drivers in place to support
strategy and financial ambitions

26
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